Shawn Tedder

168 Warden Avenue

Scarborough, Ontario, M1N-2Z4

416-691-2506 Cell: 416-816-6850

stedder@interlog.com
Objective is to find a position managing people and/or projects in Telecommunications, High Tech, Internet, Software or Hardware company. 

Account Manager (employee) October 2000-April 2001 www.axxent.ca
Voice, frame relay, data, and DSL. In 7 months I added 7 million to the sales funnel in WAN opportunities by responding to MERX RFP’s, maintaining existing client base, cold calls, and working with voice team.

AXXENT went into creditor protection in April 2001.

V. P. Business Development (contractor) August 98-August 2000 RESEARCHER.COM INC.

www.researcher.com & www.3darcade.com
Managed relationships, alliances & joint product development with other organizations. Project Manager, strategic planning, and interview/recruiting process for 5 programmers. I created a business model around AT&T T3 Internet backbone connection; which will generate revenue with online game servers, sales of software/hardware through 3rd party Digital River, web hosting, co-location, ASP, reselling of band width, and domains. Contract ended.
Shawn Tedder and Associates: (contractor or consultant) JULY 1996-FEBURARY 1998
Corporate Sales Manager (contractor) Sigma Systems www.sigma-systems.com
Internet Security provided by router, Isolation VPN solution with proper filtering & encryption installed. Presentations and sold to companies such as CIBC and Biovil. Firewall's, Checkpoint, VPN, Hosting, and Co-location servers on 10MB pipe to Internet.

Corporate Sales Manager (contractor) Internet Direct / Tucows Interactive http://solutions.idirect.com
Manager of team that was responsible for a record revenue month of  $150k. Responsible for goal setting, motivation, hiring, and training. Department consisted of 6 sales, 5 tech, and 2 administration. Dispensed knowledge of competitor's services and pricing to close deals. Would intervene as buffer for customer satisfaction issues.

Network Hardware Sales Associate (contractor) www.can.ibm.com/networking/
I was support mechanism for IBM Business Partners in quotes & client presentations. I explained features / benefits of products & services to partner's sales/technical staff. Tracked 6 million networking equipment that went through channel.

Marketing/Consulting for Internet projects (consultant) 

ValueNet, Yesic, PSINet, and Canada Online. Consulted on dial up access, corporate dedicated access, Telco LD, web, hardware, software, banner advertising, e-com, hosting, Colo, VPN, Frame Relay, X.25, & marketing research.

President of my incorporated company; MARCH 1989 TO OCTOBER 1995 Scarborough Computers

Source Computer Hardware / Software of varied brand names for niche vertical markets for corporate, government, & education. Performed diagnostics, upgrades, and repairs to various platforms and OS.

Life Underwriter August 1985 TO AUGUST 1988 Sun Life Canada.

Insurance agent selling new and working with established accounts in Life, Disability, and Mutal Funds

District Sales Manager MAY 1979 TO AUGUST 1985 Combined Insurance Company of America

Sold more than 250 clients in 5 weeks to qualify for management. Hired, trained, motivated sales people to meet objectives. Developed 30% increase every 6 months.

Courses:
Junior Executive Management Training: Combined Insurance Company of America

Xerox Sales Skills Courses Sun Life Insurance Company of Canada

ISP training at international company

IBM Network hardware training 

AT & T long distance Telco training on tariffs, billing, & 1-800.

Professional Highlights:

MANAGEMENT

Self-starting, goal-oriented strategist whose confidence, perseverance and vision promote success. Skilled at organizing complex projects, defining project priorities, and delegating tasks.

MARKETING

Able to communicate and interact effectively with individuals of all levels. An experienced team player, bringing enthusiasm and energy into group efforts. Assertive, self-motivated, goal oriented, organized and efficient are my strengths.

Areas of expertise:

Sales Management & ownership of High Tech companies

Internetworking

Network security

E-Commerce

Internet Advertising & Marketing

Telecommunications, Internet, Computer Proficiency, Software, and Hardware background:

Internet process and applications: Voice, video, data, frame relay, DSL, DNS, SMTP/POP3, FTP, NNTP, HTTP, SNMP, Ping & Traceroutes. Contact / Lead Management. 3 weeks training by PSINet on TCP/IP, Firewall-1, Isolation IOS, x.25/frame relay over ATM, & T3. Sales/Technical knowledge of 3Coms, IBM, Cisco Enterprise Routers, ATM Switch's, Remote Access, RS/6000, Cacheflow, Check Point, and VPN.

References available upon request.

Volunteer as Coach:

Clairlea Westview Soccer Club

Birchmount Baseball House League

Scouts Canada: Beaver Leader

Shawn Tedder stedder@interlog.com 

(416) 691-2506 cell (416) 816-6850

